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Excellent Location
Close to
Tesla Gigafactory

DEVELOPMENT OPPORTUNITY

PROPERTY HIGHLIGHTS

67 Acres All or Part | Austin, Texas | SE Austin
Industry East is a highly visible and
accessible 67-Acre tract in SE Austin.
Located on SH-130 just minutes south
of the Tesla Gigafactory and Austin
Bergstrom International Airport.
Build-to-suit, ground lease, or fee
simple sale (all or part).

PROPERTY HIGHTLIGHTS
• Conceptual uses: ~470,000+ sqft
Industrial, Fuel Station, Commercial
pads
• Triple Freeport Zone
• Qualified Opportunity Zone
• Austin's Desired Development Zone

SUBJECT
67 ACRES

• 2 mile ETJ of City of Austin - no zoning
required
• Water at site - 36” - active SER
• Wastewater across Elroy - 8" - active
SER
• Natural Gas and Electric available
• Platting exception letters on hand; site
Development Permit (SDP) next step

DEVELOPMENT OPPORTUNITY

PROPERTY HIGHLIGHTS

67 Acres All or Part | Austin, Texas | SE Austin

AREA INDUSTRY
ZOHO
Headquarters
(FUTURE)
Chanel
SubsidiaryCapsum

CHANEL
SUBSIDIARY CAPSUM

(Under Construction)

VelocityMixed-Use
Development

ZOHO
HEADQUARTERS

Del Valle High
school

DEL VALLE
HIGH SCHOOL
AUSTIN COMMUNITY
COLLEGE
SUBJECT
67 ACRES

Austin
Bergstrom
International
Airport

AUSTIN-BERGSTROM
INTERNATIONAL AIRPORT

• Austin Community College
(Planned)
• Del Valle High School

VELOCITY

Austin
Community
College
(FUTURE)

• Giga Texas “Tesla”

AUSTIN FIRE
STATION 50

• Austin Bergstrom
International Airport
• ZOHO Headquarters
(Planned)
• Capsum/Chanel
• Velocity - 7 Million SF
Mixed Use Development
(Under Construction)
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17.071 AC

33.219 AC

ELROY RD

17.173 AC

AUSTIN FIRE
STATION 50

ELROY RD
DIAMOND
INTERCHANGE

ELROY RD

UTILITY PLAN

DEVELOPMENT OPPORTUNITY

67 Acres All or Part | Austin, Texas | SE Austin

DEVELOPMENT OPPORTUNITY

FLOODPLAIN MAP
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SUBJECT
67 ACRES
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CONCEPTUAL PLAN
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LOT 1
Fuel Station / QSR
LOT 2
Retail

120,000 SF
LIGHT INDUSTRIAL

LOT 3
Retail
LOT 4
Split Level
LOT 5

1.38 AC
9,350 SF
2.85 AC
30,000 SF
19.58 AC
120,000 SF
60,000 SF

Light Industrial

FUEL STATION
QSR
5,750 SF

9,350 SF

Light Industrial - Bldg 2

LOT 7
Light Industrial

60,000 SF
LIGHT
INDUSTRIAL

5,750 SF
1.34 AC

Light Industrial - Bldg 1
LOT 6
120,000 SF
LIGHT INDUSTRIAL

3.33 AC

LOT 8

17.07 AC
120,000 SF
14.99 AC
140,000 SF
2.18 AC

Future Commerical
TOTAL

RETAIL
9,350 SF

RETAIL
9,350 SF
SPLIT LEVEL
30,000 SF

140,000 SF
LIGHT INDUSTRIAL
TRAVIS COUNTY
(WATER QUALITY
POND)

67.47 AC

CONCEPTUAL PLAN

DEVELOPMENT OPPORTUNITY

67 Acres All or Part | Austin, Texas | SE Austin

EAST 17.17 ACRE TRACT

MOOD BOARD
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67 Acres All or Part | Austin, Texas | SE Austin

130
SING BLVD

MOORES CROS

TRAVIS COUNTY
(WATER QUALITY
POND)

CITY OF AUSTIN
FIRE AND EMS

OPPORTUNITY ZONE
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In 2017, the Tax Cuts and Jobs Act enacted section 1400Z-2 of the Internal Revenue Code, which created the qualified opportunity
zone program. The program is designed to encourage investment in distressed communities designated as “qualified opportunity
zones” by providing tax incentives to invest in “qualified opportunity funds” (“opportunity funds”) that, in turn, invest directly
or indirectly in the opportunity zones. The qualified opportunity zone program generally offers three potential tax benefits to
investors:

1

A taxpayer may elect to defer tax on capital gain from the sale or exchange of property with an unrelated person by
investing the gain as equity in an opportunity fund within 180 days after the sale or exchange. The deferral ends on
December 31, 2026, or sooner if the taxpayer sells its interest in the opportunity fund, and at that time the taxpayer must
recognize the gain (and pay tax) with respect to the original property.

2

If the taxpayer holds its interest in an opportunity fund for five years, it can step up its basis in the opportunity fund by an
amount equal to 10% of the deferred gain with respect to the original property and, if the taxpayer holds its interest in the
opportunity fund for seven years, it can step up its basis in the opportunity fund by an amount equal to an additional 5%
of the deferred gain with respect to the original property (for a total of 15%). The stepped up basis reduces the amount of
gain recognized by the taxpayer at the end of the deferral period.

3

If the taxpayer holds its interest in the opportunity fund for at least 10 years, it can step up its basis in its interest in the
opportunity fund to the fair market value of the interest on the date the interest is sold (enabling the taxpayer to eliminate
income tax on any post- acquisition capital gain in its opportunity fund interest, including any capital gain attributable
to leverage incurred by the fund).

Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listng to sell or property management agreement. An owner’s agent must perform the broker’s
minimum duties above and must inform the owner of any material informaton about the property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform the
buyer of any material information about the property or transaction known by the agent, including informaton disclosed to the agent by the seller or seller’s agent.
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold
or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
• Must treat all parties to the transaction impartially and fairly;
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:
• that the owner will accept a price less than the written asking price;
• that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
• any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Marketplace Real Estate Group LLC

9001508

N/A

512-331-4000

Licensed Broker/Broker Firm Name or
Primary Assumed Business Name

License No.

Email

Phone

Karl Koebel

468749

karl@marketplacetexas.com

512-331-4000

Designated Broker of Firm

License No.

Email

Phone

N/A

N/A

N/A

N/A

Licensed Supervisor of Sales Agent/Associate

License No.

Email

Phone

Doug Launius

318338

doug@marketplacetexas.com

512-331-4000

Sales Agent/Associate’s Name

License No.

Email

Phone

Regulated by the Texas Real Estate Commission Buyer/Tenant/Seller/Landlord Initials
ISSUEDATE: July 20,2020
All drawings are preliminary and subject to change.
© 2020 Hitchcock DesignGroup

MICHAEL MODESETT, Executive Administrator
123.123.1234 | michael@marketplacetexas.com

Information available at www.trec.texas.gov IABS1-0

View Video @ www.marketplacetexas.com/industryeast
KARL KOEBEL, CCIM
Principal
512.331.4000
karl@marketplacetexas.com

DOUG LAUNIUS
Principal
512.331.4000
doug@marketplacetexas.com

MICHAEL MODESETT
Licensed Executive Administrator
512.331.4000
michael@marketplacetexas.com
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